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Legal Disclaimer
Shares or Debt Instruments of Lifesupply Health Supplies Inc.
(“Lifesupply”) are available for purchase only by Canadian residents
who are “accredited investors” and applicable Canadian Securities
laws. Before investing in Lifesupply shares, prospective investors
will be required to certify their status as an accredited investor.
The information concerning Lifesupply provided in this document
does not constitute an offer or solicitation to anyone for whom
an exemption from applicable securities law is not available.

This communication does not constitute an offer of solicitation
to anyone in any jurisdiction in which such offer or solicitation
is not authorized or to any person to whom it is unlawful to make
such an offer or solicitation. No securities commission or similar
regulatory authority in Canada has, in any way, passed upon the
merits of the securities offered and any representation to the
contrary is an offense.

Accredited investors should perform their own investigation
of Lifesupply before investing. There are tax consequences and
risks associated with investing in Lifesupply, and prospective
investors are urged to seek advice from their own tax advisor
on these consequences before investing.

Legal disclaimer
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Forward-looking Information
The data, information, and opinions contained or referred to (the “Information”) in this presentation of Lifesupply Health Supplies Inc. and its affiliated companies (the “Company”) are private and confidential, subject to non-disclosure agreements 
and should not be copied in any form. This presentation should read in conjunction with the Company’s risk factors located on the Company website and filings. If the documents are not available online, investors may request them.

This presentation is not, and under no circumstances is to be construed as, a prospectus, an advertisement or a public offering of securities in the United States, Canada or any other jurisdiction. No securities commission or similar authority of 
the United States, Canada, or any other jurisdiction has reviewed or in any way passed upon this document or the merits of the securities described herein, and any representation to the contrary is an offence.

This presentation contains statements that constitute “forward-looking statements.” Such forward-looking statements involve known and unknown risks, uncertainties and other factors that may cause our actual results, performance or 
achievements, or developments in our industry, to differ materially from the anticipated results, performance or achievements expressed or implied by such forward-looking statements. Forward-looking statements are statements that are not 
historical facts and are generally, but not always, identified by the words “expected”, “targeted”, “advanced”, “appears”, “scheduled”, “guidance”, “on plan”, “test”, “potential” and similar expressions, or that events or conditions “will”, “would”, “may”, 
“could” or “should” occur. Information inferred from the interpretation of results and information concerning estimates may also be forward-looking statements, as such information constitutes a prediction of what might occur if and when the 
Company is able to proceed.

Forward-looking statements in this document also include statements regarding the Company’s strategy, projects, priorities and plans, future financial or operating performance, business prospects, planned capital expenditures, expansion 
programs and proposed acquisitions, plans and targets, completion of the Company’s proposed initial public offering and listing on the CSE, and certain corporate objectives, goals and plans for the future. There can be no assurance that such 
forward-looking statements will prove to be accurate. Actual results and future events could differ materially from those anticipated in such statements, and readers are cautioned not to place undue reliance on this presentation or on these 
forward-looking statements. Important factors that could cause actual results to differ materially or otherwise from the Company’s expectations include, but not limited to: execution of the Company’s strategy; the Company’s dependency on 
certain supply and suppliers; lack of adoption of its expansion plan; lack of expertise; market uncertainties; uncertainties related to raising sufficient financing to fund planned work in a timely manner and on acceptable terms; changes in planned 
work resulting from logistical, technical or other factors; the possibility that results of work will not meet expectations; the possibility that required permits from Health Canada and various other entities may not be obtained on a timely manner or 
at all; the possibility that capital and operating costs may be higher than currently estimated and may preclude commercial development or render operations uneconomic; risk of accidents, equipment breakdowns and labour disputes or other 
unanticipated difficulties or interruptions; the possibility of cost overrun or unanticipated expenses in the work program; the possibility that the Companies proposed business activities will be completed on substantially different terms that 
anticipated or not at all; and other risks and uncertainties discussed appear elsewhere in the Company’s documents.

The actual results of the applicable operations for any period could vary from the amounts set forth in these projections, and such variations may be material. Further, there is no assurance or guarantee with respect to the prices at which any 
securities of the Company will trade, and such securities may not trade at prices that may be implied herein. See above for a discussion of the risks that could cause actual results to vary from such forward-looking statements. These 
forward-looking statements are based on a number of assumptions, including assumptions regarding general market conditions, the availability of financing for proposed transactions and programs on reasonable terms, the ability of outside 
service providers to deliver services in a satisfactory and timely manner. Forward-looking statements are based on the beliefs, estimates and opinions of the Company’s management on the date the statements are made. Except as expressly 
required by applicable securities laws, the Company undertakes no obligation to update these forward-looking statements in the event that management’s beliefs, estimates or opinions, or other factors, should change.

This presentation does not contain all of the information that would normally appear in a prospectus under applicable Canadian or United States securities laws. Neither the delivery of this presentation, at any time, nor any sale made pursuant 
hereto, will imply that the information contained herein is correct as of any time subsequent to the date set forth on the cover page hereof or the date at which such information is expressed to be stated, as applicable, and, except as may be 
required by applicable law, the Company is under no obligation to update any of the information contained herein (including forward looking statements and forward looking information) or to inform the recipient of any matters of which it 
becomes aware that may affect any matter referred to in this presentation (including, but not limited to, any error or omission which may become apparent after this presentation has been prepared).

This presentation is not intended as an offer or solicitation with respect to the purchase or sale of any financial instrument. If a private placement of the equity securities of the Company occurs, such transaction may not be registered under the 
Securities Act of 1933, as amended (the “Act”), or the securities laws of any other jurisdiction, and would be conducted in reliance on exemptions from the registration requirements of the Act and other applicable laws and subject to selling and 
transfer restrictions.

Forward looking
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About Us
Lifesupply is an innovative e-commerce health
& medical products company.

With over 55,000 medical products, servicing over
45,000 customers, we are disrupting the traditional
medical supply industry.

+55,000
medical products

+45,000
customers

About us
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Our Vision
Lifesupply’s vision is to become a global leader in the
online sale and distribution of medical products and
related services.

Our Mission
Through our commitment to technology, innovation,
and excellence, Lifesupply's mission is to service
a wide customer base with:

Mission vision

Premium products

Competitive prices

Fast and direct access

Overall improve the
lives of our clients



























Acquisition Strategy
The multi-billion dollar medical supply industry is 
highly fragmented, and ripe for disruption with 
hundreds of small, local, private operators.

Lifesupply has an active acquisition pipeline of 
profitable, accretive tuck-in acquisitions that 
accelerate our growth, revenue, and profitability 
while adding valuable human capital, additional 
products and new customers.

01 02 03
Identify profitable 
acquisitions that grow 
revenue & market share

Integrate and optimize 
operations & efficiencies Scale revenue & growth 
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Management Team

Abdul Ladha
CEO
Abdul Ladha is an electrical engineer, entrepreneur, business leader and 
philanthropist.  He has 30 years of business and capital market experience. 

He was the Chairman and CEO of Ableauctions.com Inc., leading the 
company’s development and deployment of live auction technology and 
services to some of the world’s most prestigious galleries and industrial 
auction houses.  

Abdul is the founder of the Spark Global Philanthropic Foundation and is 
periodically an instructor at the Sauder School of Business, University of 
British Columbia.

Ross Jelveh
VP Integration
Ross Jelveh is an expert in applied web technology and integration.  
He is a technologist and certified software engineer with 20 years 
of experience in technology and business. 

Ross has led new technology integrations and optimization of 
enterprise level applications and services for fortune 500 companies 
in areas of e-commerce, finance, publishing, and insurance.

Ross oversees Lifesupply's state-of-the-art cloud e-commerce 
platform operation.

Craig Loverock
CFO
Craig Loverock is a Chartered Professional Accountant with over 20 
years’ experience in accounting and finance roles in Canada, the United 
States, and England. 

He brings with him public company reporting and transactional 
experience, as well as having provided CFO consulting services to a 
number of private high growth technology businesses, serving as the 
Senior Financial Advisor to the Chairman at Magna International, and 
acting as the Chief Compliance Officer and CFO for a private equity firm. 

Mr. Loverock received his B.Comm (Hons) from Carleton University in 
1994 and received his Chartered Accountant’s designation from the 
Institute of Chartered Accountants, Ontario in 1997. 

Ben Hastibakhsh
Business Development
VP of Business Development and Co-Founder of Wellmart Health 
Supplies Ltd., a division of LifeSupply Health. Award winning business 
executive who has built the foundation for LifeSupply’s growth, and 
leading position in the HME industry. 

Former Senior Director of Marketing and Public Relations at TIO 
Networks, and responsible for brand exposure in the bill payment 
industry. Over 20 years of experience in business development, 
marketing and public relations.

Management Team
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Abdul Ladha
Abdul Ladha is an electrical 
engineer, entrepreneur, business  
leader and philanthropist.  He has 
30 years of business and capital 
market experience. 

He was the Chairman and CEO 
of Ableauctions.com Inc., leading 
the company’s development and 
deployment of live auction 
technology and services to some 
of the world’s most prestigious 
galleries and auction houses.  

Abdul is the founder of the Spark 
Global Philanthropic Foundation 
and is periodically an instructor at 
the Sauder School of Business, 
University of British Columbia.

Keith Dolo
Keith Dolo holds an honors 
degree in commerce with an 
outstanding track record in 
finance and accounting.  

He served for 8 years as VP of 
Robert Half International, an S&P 
500, NYSE ($6.1 billion) listed 
company, named by Fortune 
magazine in its “Most Admired 
Companies” list for 23 
consecutive years.  

Keith has served as the 
chairman & CEO of Sproutly 
Canada is the co-founder of 
Maverick Brands, a brand 
accelerator that invests in high 
growth e-commerce companies.

Dr. Margaret Clarke
Dr. Margaret Clarke is one of 
the 100 top physicians of the 
century according to the 
Alberta Medical Association.  
She received a Centennial and 
Jubilee Medal in recognition of 
her unique contributions to the 
field of child health and 
development in Canada. 

She has expertise in providing 
health care in remote settings, 
in indigenous communities and 
in women’s shelters. She is 
a Developmental Pediatrician 
in Vancouver and formerly 
a Professor in the Faculty 
of Pediatrics.

Barrett Sleeman
Barrett Sleeman is a 
Professional Engineer with a 
varied career history in resource 
development and  finance.  

He has supervised a $5 billion 
loan portfolio for the Royal Bank 
of Canada, served as a financial 
analyst for a national brokerage 
house, and has been an officer 
and director of numerous 
public companies.  

He is a retired emergency 
medical technician and first 
responder and is a director of 
THEMAC Resources Group. 

Dr. David Vogt

Dr. Dedeshya Holowenko 
Dr. Dedeshya Holowenko is a gold 
medal recipient in Chemistry BSc 
and is a medical doctor with 
certification in family medicine, 
emergency medicine and women’s 
health.  Formerly on faculty at 
Univ. of Manitoba, department of 
Obstetrics and Gynecology, show 
now teaches at UBC.

She is the past chair of the North 
Shore Division of Family Practice, 
delivering health care programs 
through its +250 physicians.  She 
sits on several advisory 
committees for new 
pharmaceutical treatments for 
women.  She has helped develop 
Medvoice.ca, an app designed to 
improve remote communication 
between physicians and patients. 

Dr. David Vogt is a scientist and 
innovation leader based in 
Vancouver, Canada. He holds an 
Interdisciplinary Ph.D. (SFU 1990), 
a B.A. in English Literature (UBC 
1978) and a Hons. B.Sc. in 
Astrophysics (UBC 1977). 

Dr. Vogt has launched ten 
information technology 
companies and is currently 
CEO of two of these.  

Dr. Vogt has a breadth of 
academic, government, corporate, 
non-profit and startup experience, 
including advisory and governance 
roles, and continues to teach 
graduate courses at the 
University of British Columbia.

Board of Directors
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